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Housing loans
available

$5,000 to $100,000

Little to no credit history or low credit 
score? We may be able to help.

The Center for Rural Affairs believes 
in building sustainable communities. 
To serve more diverse community 
members, we are often more flexible 
than traditional lenders.

Information and terms:

•	 Term: Up to 15 years and will be amortized over up to 30 years

•	 Down payment: We do not require applicants to provide a down payment  
on property to be purchased. However, applicants who provide a down  
payment may be eligible for discounted interest rate

•	 Use of funds: Purchase of home, owner occupied rehabilitation or  
renovation, emergency repair to a property.

For more information, visit cfra.org/homeloans, call 402.687.2100, 
or email loans@cfra.org.
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From doing nails by appointment in 
her home to buying her own salon,  
Veronica Ramos is a prime example of  
a successful entrepreneur.

Owner of Blossom Beauty Salon in 
Grand Island, Nebraska, Veroni-
ca’s specialty is nails—manicures,  
pedicures, and more. Her sister,  
Angeles Nuñez, does nails in the  
salon as well, and Veronica rents the 
four hair-styling stations to local styl-
ists, making her business a full-service 
salon.

Although years of hard work, determi-
nation, and planning moved Veronica 
closer to her goal of having her own 
salon, she also received assistance from 

the Center for Rural Affairs. After her 
other sister, Ana Gonzalez, worked 
with the Center to open a bakery,  
Veronica decided to take advantage  
of the organization’s services as well. 
She used start-up financing to open 
Blossom Beauty Salon in a storefront 
next door to The Enchanted Bakery.

“Working with the Center has been 
a very good experience—I’ve really 
enjoyed the process,” Veronica said. 
“Center staff have provided excellent 
service.”

The nail technician has also used  
financing from the Center to help pay 
bills and buy additional equipment to 
assist in growing her business.

VERONICA’S BUSINESS VENTURE BENEFITS 
FROM VALUABLE ASSISTANCE
BY LIZ Stewart and Griselda Rendon

Veronica Ramos received assistance from the Center for Rural Affairs to open  
Blossom Beauty Salon in Grand Island, Nebraska.    |   Photo by Kylie Kai
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Center for Rural Affairs 
Latino Loan Specialist 
Griselda Rendon has 
been by Veronica’s side 
since the beginning and 
guided both her and her 
sister through the pro-
cess of becoming suc-
cessful business owners.

“She is very talented in 
what she does and is al-
ways looking for ways to 
make sure her custom-
ers are 100% satisfied,” said Griselda.  
“Veronica likes to prepare herself as a 
person and as a business owner.”

Because she and her sister have had 
such wonderful experiences and con-
tinue to use the Center’s training pro-
grams and services, Veronica has gone 
out of her way to recommend the Cen-
ter to other entrepreneurs and business 

owners who may need a little extra  
assistance.

“The Center helps a lot of people,”  
she said. “They offer so much informa-
tion that helps small businesses grow. 
I’m really happy that I’m working with 
them. I love having my salon, and it  
is off to a good start because of the  
Center.”

Above and below: Veronica Ramos opened a salon next to her sister’s 
bakery in Grand Island. Center Latino Loan Specialist Griselda Rendon 
has guided both through the process of becoming successful business  
owners.    |   Photos by Kylie Kai



Small Business Loan
Up to $250,000 for working capital, 
equipment, inventory, and real estate.

Express Loan
For borrowers with credit needs  
less than $20,000. Fewer documents 
and faster decision. 

BUSINESS development services

Business counseling
Business development specialists 
are available for consultations on 
business troubleshooting, cash 
flow and budget, loan packaging, 
and more.

Start-up checklist
You have a great idea for a new 
small business. Congratulations! 
That’s the first step. But, you  
need to do a few other things  
to turn that idea into a business. 
We offer an online checklist  
with actions to get you  
started. Visit cfra.org/ 
business-start-checklist.

Loan specialists 

We have a statewide network  
of loan specialists ready and 
willing to help you along your 
small business journey. Find your  
specialist on pages 10 and 11.

Events and networking
We host various workshops and  
networking opportunities focused 
on emergency preparedness, 
marketing, business plans,  
social media, specific industries, 
and more. To stay up to date,  
visit cfra.org/events.

Our loan Products

Funded in part through a cooperative agreement with the U.S. Small Business Admin-
istration. All SBA funded programs are extended to the public on a nondiscriminatory 
basis. The Center for Rural Affairs is an equal opportunity provider and employer. 
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Apply at cfra.org/loans
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Housing Loan
Mortgage loans between $5,000 and $100,000 are available for purchase 
of home, owner-occupied rehabilitation or renovation, or emergency  
repair to a property.



Cynthia Huhman has always loved 
crafts and sewing, but owning an  
embroidery business was never on her 
radar.

During the global coronavirus pan-
demic, Cynthia started creating graphic 
T-shirts as a way to relax while dealing 
with the stresses of the outside world. 
And, in January 2021, when a friend 
approached Cynthia about taking over 

her business, she thought carefully 
about the prospect of becoming her 
own boss.

“Making graphic tees was a creative 
outlet so I could keep my sanity,” 
said Cynthia. “A friend was ready to  
retire and wanted to see someone local 
purchase her business. She thought 
that since I was already dabbling in  
apparel that it would be a good fit for me. 

She wanted to pass along all the  
existing client files as well as their  
logos, and those valuable files 
would mean nothing to some-
one who was not going to con-
tinue to serve her clientele list.”

Cynthia began working along-
side then-owner Deb Bryner to 
learn more about running the 
embroidery equipment, and  
after a few months, she was 
ready to take over.

“We moved the equipment 
on Thursday night, Feb. 25,”  
she said. “Deb worked right 
up until 5:30 that day, and her 
shop wasn’t open on Fridays,  
so the business didn’t even skip 
a beat.”

On the morning of Monday, 
March 1, 2021, Cynthia opened 

PANDEMIC PASSION PROJECT OPENS THE DOOR 
TO STARTING A SUCCESSFUL BUSINESS
BY LIZ Stewart
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Left and right: Cynthia Huhman opened  
Nebraska Pasture Door, in Merna, in March  
after reaching out to the Center for a  
business loan. Cynthia offers customized  
and personalized apparel and hopes to  
expand.  |  Photos submitted



her business, Nebraska Pas-
ture Door, outside Merna, 
Nebraska.

The smooth transition 
was possible in part due 
to Cynthia reaching out to 
the Center for Rural Affairs 
to help finance her busi-
ness ownership dreams.  
She knew about the Cen-
ter through its social media 
presence and news stories 
played on her local radio 
station.

“I applied for a business 
loan because I did not have 
the funds to purchase the 
business on my own,” she 
said. “I knew the Center 
could be a good resource for 
me.”

Howard White, former loan specialist 
with the Center, helped guide Cynthia 
through the loan application process.

“Cynthia has the marketing and artis-
tic skills necessary to make her busi-
ness work,” said Howard. “She had 
researched the project in detail and had 
all the answers a lender would ask. 
She’s been a great client to work with 
who will be successful in any endeavor 
she attempts.”

At Nebraska Pasture Door, Cyn-
thia offers customized and per-
sonalized apparel including shirts, 
jackets, and hats, as well as spirit 
wear and graphic tees. She works 
on apparel for businesses, schools,  
organizations, and reunions. Her web- 
site showcases boutique apparel  
purchased from several resources, 
which she eventually hopes to expand.

Cynthia is excited to see how far her 
entrepreneurial efforts take her on 
this journey. She recently joined the 
Broken Bow Chamber of Commerce  

and celebrated a ribbon cutting at her 
business.

“I love being in my hometown, and I’m 
thankful for the outstanding support 
I’ve had so far,” Cynthia said.

And, Nebraska Pasture Door has  
already outgrown its first location.  
Although Cynthia is the only  
employee, she hopes to add another 
person to her staff and move to a larger 
building better suited for her business.

Cynthia knows the Center will be there 
to help with expansion whenever she 
needs assistance.

“The financing [from the Center] 
let my dream of owning my own 
business become a reality,” she said. 
“I’ve been a single parent most of  
my adult life, so I never imagined 
that owning my own business  
would be possible. The staff has 
been very kind and helpful, and I’m 
thankful for the opportunity that 
this loan has given me.”
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Do you have a great idea for a busi-
ness? Or already own a business and 
are looking for ways to take it to the 
next level? A loan could provide the 
extra boost your small business needs.

However, before applying for a loan, 
ask yourself these questions. 

1.	 Why do you need the money? 
What is that money going to help 
you accomplish? What is the pur-
pose of this loan?
Itemize how you’re going to spend 
every dollar that you’re going to 
be requesting. It’s really important 
that you’ve put some thought in 
beforehand as to how you want to 
use those funds. 

 
2.	 How will this loan help you grow 

your business? 
The purpose shouldn’t hopefully 
be just to keep doing what you are 
doing. You want to be looking to 
expand, to grow, to bring in new 
revenue streams. 

3.	 Can I afford this loan right now? 
Yes, you may want the money,  

but it’s important to make sure that 
taking out this credit isn’t going to 
stop you from what you’re cur-
rently doing. It’s going to supple-
ment what you’re currently doing. 

Simply answering these questions  
can help you avoid common pitfalls 
of borrowing too much or too little for 
your business needs. Knowing your 
plan will help you and your lender 
set your business up for sustainable 
growth.

Gathering documents before  
applying for a loan

All lenders have different criteria.  
Document requirements vary by  
institution and by the size of the loan  
request. Generally, any lender may 
want to see some financial and business 
verification documents. 

A good place to start is once again your 
business plan. From there, you can 
build out a profit and loss statement or 
a balance sheet, which give a snapshot 
of the financial health of your business 
at that moment in time. 

WHAT TO CONSIDER BEFORE APPLYING FOR  
A SMALL BUSINESS LOAN
BY Sam Tulp
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Whether you are a starter 
business or a current 
business owner, there are 
some considerations you 
need to take before applying 
for a loan. Center staff are 
available to help.    |   Photo 
by Kylie Kai



In addition, most lenders want to see 
previous tax returns and bank state- 
ments—both personal and business.  
Not only is the business asking for 
money, but you are going to be  
personally responsible.

You’ll also want to have available your 
assumed business name or articles of 
organization, depending on how you 
registered your business and what type 
of legal entity you are. You’ll want to 
make sure you have the proper licenses 
for your industry. 

The larger the loan request, the more 
intensive the documentation may be. 
Typically, lenders will ask for bank 
statements, tax returns (both personal 
and business, if available), and profit/
loss statement. You may need to pro-
vide pre-pandemic business financials 
to draw a complete picture of how your 
business has performed.

Ensuring you are loan ready, 
with best practices

Beyond asking yourself questions 
about affording the loan and what  
you need it for, here are 5 things you 
should do.

1.	 Prepare a business plan.
Make sure you are requesting the 
right amount of money, and that 
you have a plan for how you want 
to spend that money. 

2.	 Put together those financial 
documents.
There are a lot of resources avail-
able to small business owners, for 
example, I provide templates of 
what I ask for. And, you can find 
examples online.

3.	 Get to know your credit history 
before applying for a loan. 
You should have an idea of any 
red flags and what balances 
you are carrying. Visit annual-

creditreport.com, a free govern-
ment-backed website that allows 
you to pull your credit report, 
free of charge, without dinging 
your credit. This is different than 
pulling your FICO score from 
your mobile banking app because 
it’s going to give you deeper  
information about each of 
your accounts. Once per year, 
you can also request a credit 
report from each of the credit 
bureaus directly, including Trans-
Union, Equifax, and Experion. 

4.	 Research before deciding 
where to apply. 
There are a number of financial 
institutions and banks that are 
large, small, local, or national.  
Take a look at interest rates 
and terms available to you.

5.	 Consider the 5 Cs of credit. 
Do you have any collateral, 
including personal or busi-
ness assets you can use to 
strengthen your case as a  
borrower? What are current 
market conditions? What is your 
capacity? How much extra 
revenue do you have at the 
end of each month that you 
could be using to pay down  
a loan? What kind of capital do  
you have? This is investing all of 
your assets. Take inventory of  
what you have available to you. 
Think about your character as 
a borrower. 

Whether you are a starter business 
or a current business owner, these 
are some considerations you need 
to take before applying to a loan.  
And, there are many resources  
out there that will help you access 
and compare. We at the Center 
for Rural Affairs will help you 
get ready whenever you need it. 
Contact us at 402.687.2100 or loans@
cfra.org, or visit cfra.org/loans.
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Lending Services Director:
Kim Preston
PO Box 136, Lyons, NE 68038
Phone: 402.687.2100 x 1008
Fax: 402.687.2200
kimp@cfra.org

Women’s Business Center Director: 
Jessica Campos
3180 W Hwy 34, Room 200
Grand Island, NE 68802
Phone: 402.870.1521
Fax: 402.687.2200
jessicac@cfra.org

Panhandle Region: 
Anthony Gurrola, Loan Specialist
615 S Beltline Hwy West, Suite 1
Scottsbluff, NE 69361
Phone: 308.631.0157
anthonyg@cfra.org

Central Region: 
Open position, 
please call 308.534.3508.

Northeast region:
Lori Schrader, Loan Specialist
PO Box 332, Norfolk, NE 68702
Phone: 402.870.7070
loris@cfra.org

southeast region:
Sam Tulp, Loan Specialist
215 Centennial Mall S, Suite 511,  
Lincoln, NE 68506
Phone: 402.580.1007
samt@cfra.org

F a l l  2 0 2 11 0

SMALL BUSINESS LENDING STAFF
services provided in English



Panhandle Region:
Anthony Gurrola, Loan Specialist
615 S Beltline Hwy West, Suite 1
Scottsbluff, NE 69361
Phone: 308.631.0157 
anthonyg@cfra.org

Central REGION: 
Griselda Rendon, Latino Loan Specialist
3180 W Hwy 34, Room 200
Grand Island, NE 68802
Phone: 308.850.4820
griseldar@cfra.org 

 

Northeast Region: 
Veronica Reyes,  
Latino Loan Specialist
PO Box 343, Columbus, NE 68602
Phone: 402.942.1113
veronicas@cfra.org

servicios prestados en español
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application process
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cfra.org/loans

402.687.2100

loans@cfra.org
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